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Item 7.01 Regulation FD Disclosure.

TherapeuticsMD, Inc. is furnishing as Exhibit 99.1 to this Current Report on Form 8-K an investor presentation which will be used, in whole or in part,
and subject to modification, on January 8, 2019 and at subsequent meetings with investors or analysts.

The information in this Current Report on Form 8-K (including the exhibit) is being furnished pursuant to Item 7.01 of Form 8-K and shall not be
deemed to be “filed” for the purpose of Section 18 of the Securities Exchange Act of 1934, as amended, or otherwise subject to the liabilities of that section,
nor will any of such information or exhibits be deemed incorporated by reference into any filing under the Securities Act of 1933, as amended, or the
Securities Exchange Act of 1934, as amended, except as expressly set forth by specific reference in such filing.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits
Exhibit
Number Description

9.1 TherapeuticsMD, Inc. presentation dated January 2019.
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Forward-Looking Statements

This prasentation by TherapeuticshMD, Inc. (referred to as “we” and “our”) may cantain forward-looking statements. Forward-looking
staternents may include, but are not limited to, statements relating to our obhjectives, plans and strategies, as well as staterments,
other than historical facts, that address activities, events or developments that we intend, expect, project, believe or anticipate will or
may occur in the future. These statements are often characterized by terminology such as “believe,” “hope,” "may,” “anticipate,”
“should,” “intend,” “plan,” “will,” “expect,” “estimate,” “project,” “positionad,” “strategy” and similar expressions and are based on
assumptions and assessments made in light of our managerial experience and perception of historical trends, current conditions,

expected future developments and other factors we helieve to be appropriate.

I_,” ar

Forward-looking statements in this prasentation are made as of the date of this presentation, and we undertake no duty to update or
revise any such statements, whether as a result of new infarmation, future events or otherwise. Forward-looking statements are not
guarantees of future perfarmance and are subject to risks and uncertainties, many of which may be outside of our control. Important
factors that could cause actual results, developments and business decisions to differ materially from forward-looking statements are
described in the sections titled “Risk Factors” in our filings with the Securities and Exchange Commission, including our most recent
Annual Report on Form 10-K and Quarterly Reports on Form 10-00, as well as our current reports on Form 8-K, and include the
following: our ability to maintain or increase sales of our products; our ability to develop and commercialize IMVEXXY™,
AMMOVERA™, BUUVA™ and cur hormone therapy drug candidates and obtain additional financing necessary therefor; whether we
will be able to comply with the covenants and conditions under our term loan agreement; the potential of adverse side effects or
other safety risks that could adversely affect the commercialization of our current or future approved products or preclude the
approval of our future drug candidates; the length, cost and uncertain results of future clinical trials; the ability of our licensees to
commercialize and distribute our product and product candidates; our reliance on third parties to conduct our manufacturing,
research and development and clinical trials; the availability of reimbursement from government autharities and health insurance
companies for our products; the impact of product liability lawsuits; the influence of extensive and costly government regulation; the
volatility of the trading price of our common stock and the concentration of power in our stock ownership.

This non-promotional presentation is intended for investor audiences only.

TherapeuticsMD

For Here: For Life.

I|- g




TherapeuticsMD, A Premier Women'’s Health Company
3 Recently Approved Products

.

¥ Imvexxy: Bijuvam SRNIROVERA®
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New Product Launches Address Large Market
Opportunities in Women’s Health
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~ Imvexxy
* (estraolvagina inserts

4 meg - 10 meg

Approved for the treatment of
moderate-to-severe dyspareunia
(vaginal pain associated with sexual
activity), a symptom of vulvar and
vaginal atrophy (VVA), due to
menopause.

TherapeuticsMD’
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Strong Positive Launch

through December 31st, 2018

* Total units since launch ~62,400 paid scripts® dispensed to ~21,200
patients

= Dec. 1st— Dec. 31st total units of ~19,800 paid scripts® (increase of ~38% Nov/Dec)
* Week ending December 215 ~6,100 total paid scripts?

= ~7,300 prescribers had a filled prescription (increase of 13% Nov/Dec)

* Refills continues to exceed VVA treatment averages
"  62% of eligible IMVEXXY patients have filled their 4" script

= 2.3 average IMVEXXY fills per patient, which is 82% of the maximum possible fills
for those patients?

* Previous two dyspareunia products averaged 1.7 fills per patient® during the
first year of launch

Units are based on IOVLA and copay redemplion data based on utilization of cur affard ] : =
insurance. Retail data for one week estimated on launch trends. L Thera eutlcs r\’1D
‘December 21, 2008 was the last full week bafore the holiday period, B s p
Hmevacay fill data is based on 10V and copay redemption data. For Hee: For Life.
Pravicus two launches is based on Symphany total seript data divided by the patient count data frorm I0VIA tetal patient -
trackar infa frem the 12 months of launch, L




Monthly VVA TRx Launch Comparison
Demonstrates Successful Launch Execution

Imvexxy TRx Launch Comparison
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IMWEXXY TRxs 43,208 = - =
-
u o r
0,000 up ~38% MNov to Dec i
Pl e
# U Jr -
30,000 I~ a -
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— TN == == Vagifem 250G Osphena Intrarosa
=Month & of launch for IMVEXXY is December 2018

Refarances:

Irrrvessy is IOV and eapay redemption data. 10WIA data for twe weeks astimated on |2

Osphena and Intrarosa is SHA PHAST data.
Vagifem is from 1QVIA,

TherapeuticsMD’

" s o Life.

All trademarks are the property of their respective owners.




......

\ What is Leading to
~ Rapid Uptake?

TherapeuticsMD

For Her: For Life.

B




IMVEXXY is Clearly Differentiated from
Other Treatment Options

Owning clinical attributes with the underpinning

of a highly effective patient experience
Key Clinical Attributes:

d New lowest approved dose

b

ISR e D IS I TR YRR B b YRR O oL D SR AR B I R

trong efficacy and safety data (estradiol vaginal inserts})
Improvement seen as early as 2 weeks o ..'?’*::“_.::“mf':

~_| [secondary endpoint)

PK data where systemic hormone levels remain
within normal postmenopausal range

o

)
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Key Physical Attributes: SIHP“EI"" “"scnn[l
5 | Ease of use and absence of applicator T ———
| = [ i T
e
e —
A mess-free way to administer —— — |
Dose packaging to optimize patient compliance _,==__:.,.._.,,_._.._.,_,.q....._..........

and enhance provider and patient acceptance

TherapeuticsMD’
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Effective IMVEXXY Detailing

The messaging by TXMD sales reps is proving effective, both at increasing

the importance of treating VVA and educating Prescribers about IMVEXXY

Prescribers detailed?: Direct Mail
Are more comfortable with estrogen [
Regard VVA and dyspareunia as more serious
Are more favorable towards IMVEXXY
Associate IMVEXXY more strongly with top attributes
Plan to prescribe more IMVEXXY

Unbranded Direct American Association

to Consumer of Nurse Practitioners ~ 'ournal Ad

WHEN SIMPLE THINGS BECOME
Very Verv BwruL
L ——

ITHMD sabes force effectiveness research

_m TherapeuticsMD’
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New Levers and Messaging Planned to Support
Driving NRx Trends in 2019

10-20Q15 2019 o | 2am 2H19
New Tools Evolved E-Detail & Tools =

= Continued rollout of speaker programs

= Streamlined based on research

results and salesforce input

"""" ’ VAGINAL
E%%?QEEDLT (Er?jﬁ[ﬂ:k * Additional leave behind tools
BIOIDENTICAL @ S —

= Tools to support differentiation vs. other
products i Rw-mﬁsumnmua _—

HIH DID $EX BECOME A PAIN:
| recaea s | ?

= Multichannel to segmented core targets L . N

= Jump Start program for new writers : = =

ITEMD research

11




Synergies Provide Potential to Expand the Market

BIJUVA is a Significant Sales Force
Pull-Through Opportunity for IMVEXXY in 2019

= VMS and VVA are different symptoms of menopause! that are addressed
with BIJUVA and IMVEXXY in one complementary product portfolio
= Menopausal women often experience both VVA and hot flashes together

= Women that are being treated with hot flashes may experience VVA symptoms
that need to be treated with a separate VVA prescription?

* Systemic therapy for hot flashes may be ineffective for the treatment of VVA

* BUUVA can be leveraged for early awareness of VWA and IMVEXXY - to make
patients aware of IMVEXXY 10-15 years earlier before patients are exposed to
competitive products

= Sales force to leverage this unique opportunity to expand IMVEXXY market

Bijuva Y Imvexxy-
sl e procesferonsd capsules straciolvagirel ingerty
1Ky Aoy + 10 Moy
Same etiology — - e :
estrogen deficiency Similar population Same prescriber base

TherapeuticsMD’
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1The dmerican Journal of Medicine (2005) Vol 118 [128]), 375-465. F
IMatelovitz M. Urogenital aging: solutions in clinical practice. Int } Gynaecol Obstet 1957;58{supp
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IMVEXXY Payer Update
Payer Adjudication Begins Throughout 1Q, 2019

TRx Payer Breakdown of
FDA-Approved VVA Products?

Medicaid Cash =

Medicare Part D '} Commercial

22 67%

Tt ata April 2018
AP Jaruary 2015

Strong IMVEXXY commercial payer progress
No major road blocks seen

Most major covered plans listed below begin
adjudication at various points in 1Q19

[ran — Jivestw) | sttis

Covered?

Medicare 2020 bids have been submitted
If accepted, adjudication expected to begin
October 1, 2019

TherapeuticsMD’
For Her: For Life.
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Key Drivers for IMVEXXY in 2019

Products
* First new differentiated estrogen treatment for VVA in over 12 years
= Launch of BUUVA and ANNOVERA increase exposure in prescriber offices

Promotion

* Elevate the importance of the company with the prescriber with dual detail
= Leverage full year of provider speaker programs across the US
* Planned launch of consumer marketing programs 2ZH19
= Increasing Bio-lgnite pharmacies
* |mprove access to menopausal women through BUUVA
* Expand sales organization with a total of 200 sales reps planned by the end of 1Q19

Pull Through

= Patient adherence continues to exceed industry average and confirms target product profile
is meeting a significant void in the market

= Major commercial payers will begin adjudicating throughout 1Q19
* Only a few major payers left to contract
= Medicare Part D contracting underway

TherapeuticsMD’

For Here: For Life.
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BIJUVA Market Opportunity

Expanded women's health/menopause footprint that allows us to connect
with prescribers and women throughout the menopausal journey

= First and only FDA approved Bio-identical combination product”

Little to no promotion in FDA approved hot flash category creates an
opportunity to be the only new voice in the space

* Improvement in Quality of Life (MENQOL) and Sleep without somnolence

Favorable tolerability with an improved bleeding profile

Unique lipid, metabolic and clotting profiles for an oral estrogen

Second product (IMVEXXY and BIJUVA) in the menopausal space increases
provider and patient access

Most women who experience hot flashes due to menopause will experience

some level of VVA during their lifetime, which creates an opportunity to
introduce IMVEXXY

TherapeuticsMD’

Sl=dle ater For Her: For Life.

**Bio-identical” refers to estradiol and progesterone that are moles Ca
produced naturally in the woman's body. There is no evidence that bio-identica

or more effective than synthetic hormones,
16




BIJUVA’s
Phase 3
Clinical Attributes

= H | TherapeuticsMD
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No Clinically Significant Changes in Coagulation
Parameters were Observed with BIJUVA

= BUUVA Phase 3 results supports unique lipid, metabolic and clotting profiles for an oral estrogen
= Benefits are likely due in part to BIJUVA's fully solubilized estrogens
= BUUVA is the only hot flash product leveraging a lipid based technology system

Antithrombin activity Factor XIV Protein S

1y 100

120

100 80 -

B0 60

24 40 -

an

20 20 -
1] 0

1,100 Placeba 1/100 Placebo 1/100 Placebo
E2/P4 (mg/mg) E2/P4 (mg/mg) E2/P4 (mg/mg)
Ex=astradiol: Pd=progesterons, . Baseline . Maonth 12
Refarenca w

Data an file, TherapauticshD, e | BU Livd
AR T R
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No Clinically Significant Changes
in Lipid Parameters were Observed with BUUVA

*  BlIJUVA Phase 3 results supports unigue lipid, metabolic and clotting profiles for an oral estrogen

*  Benefits are likely due in part to BIIUVA’s use of fully solubilized estrogens in a lipid based
technology system

= Mo significant changes in Total Cholesteral, LDL or Triglycerides

Few women had cholesterol increases (250 mg/dL or above normal levels)
at 12 months with BIJUVA vs placebo

Cholesterol LDL cholesterol Triglycerides

- 250 - 140 - % 200 A
B 180
£ 200 1 e = 160 -
z 100 4 @ 140 -
2 150 - Pl g 120
s w100 o
g 100 - B0 t R0 -
g 4 2 60 A
% 50 - 8 ap A
i 20 - 20 A

0 0 - = 0 -

17100 Flacaho 1/100 Placebo BUUVA Placebo
E2/P4 (mg/mg) E2/P4 (mg/mg)

E2=estradiol; PA=progesterone, . Baseline - Month 12
Refarenca

Data an file, TherapeuticabiD,

Bijuva

31 RSN (TS
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Confirmed BIJUVA Efficacy: With a Consistency of
Effect on Primary and Secondary Endpoints

Clinical Global Impression (CGI)

= Significantly more women rated their condition
as very much or much improved with BIJUVA
compared with placebo at Weeks 4 and 12

Menopause-Specific Quality of Life

Questionnaire (MENQOL)

= Statistically significant improvements in total
score were observed at Week 12, Month 6, and
Month 12 compared with placebo

Medical Outcomes Study Sleep Scale (MOS-Sleep)

= Statistically significant improvements in total
score were observed at Months 6 and 12
compared with placebo’

*Pe0.001 vs placebo.
'Mean change frem baseline at Month 12 was rot significant

E2=estradiol; P4=progesterone.
Refarence m

Women (%)

CGl Response:
Clinically meaningful improvement

100

a2+

BO -

b0 -

40

20

0 +—

Week 4 Week 12

W 1-mg E2/100-mpg P4 M Placebo

Data an file, Therapeuticah0, R L
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Focus on Three Main Fundamental Levers to
Drive BIJUVA Launch

Drive Market Share Market Expansion
Clearly Position BIJUVA as the Activate Women to Take Care of
New Standard of Care for Themselves during Menopause
Vasomotor Symptoms

N

¥

Market Acceleration Through Adherence and New Access Points

Partnerships with Compounding Pharmacies, and Leverage of National Care

Model Programs that allow Women to take action

Commercial Execution

jm TherapeuticsMD’

For Here: For Life.




Salesforce Footprint Considers Distinct BUUVA
Market And IMVEXXY Overlap

Portfolio Optimization Summary Targeting Summary

IMVEXXY
Decile

6-10

BJUVA
Decile

6-10

Portfolio
Decile 6-10

15,558

Writing behavior across all 3 market segments
Ensured that any higher IMVEXXY writing stayed
intact

» 2019 Salesforce reaches 24,431 total Targets

* 94% Coverage of Decile 6-10 Targets

* 62% Coverage of total market TRx
Geographic footprint
Launch focus for BIJUVA will be selected high
decile VMS customers and current IMVEXXY
writers
Portfolio targeting, messaging and bridging will
be a focus on the launch meeting

e TherapeuticsMD'
For Her: For Life.
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2019 TXMD Salesforce Expansion

195 Field Sales Territories

5 Inside Sales Assignments
(whitespace coverage)

%

TherapeuticsMD’

For Her For Life.

8.5 to 1 Rep to Manager ratio
¥ 23 Sales Teams

24




A Large Target Market for BIJUVA

Phase 2 Bio-lgnite: Maximize the
Launch Expected: Phase 1: Initial focus launch of the compounding channel

Early 2Q19 during 6 month payer block commensurate with securing

commercial reimbursement

Fselectively leverage this channel until payer
coverage begins due to class of trade costs

BIJUVA Off Label
Combination Separate Bio-ldentical
Bio-ldentical E+P E & P Pills

- «

I . TherapeuticsMD’

i th i o e P et e s el e ot ot —_— i l|'d
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BIO-IGNITE™
Provides Economic and Regulatory Benefits

BIO-IGNITE™ Program: Strategic partnership to work jointly with compounding
pharmacies -- the largest and most influential channel for physicians and patients in bio-
identical hormone therapy
Securing partnerships with large pharmacy network and individual pharmacies

= Alliance formed with Artiria-- approximately 300 compounding pharmacies

* Expect to onboard 400 individual pharmacies
Advantages for compounding pharmacies

* Meet patient and physician demand for bio-identical hormone therapy

*  Assuming third-party reimbursement, significantly improve net margin per script

= |ower certain legal and regulatory costs and requirements to continue compounding harmones
Current Phase: Build relationships and trust with IMVEXXY

= Expected to be 50-100 well recognized women compounding pharmacies in initial 12 months
Next Phase: Integrate BIJUVA to expand reach to the largest segment of the market

* Goal to expand to ~900 compounding pharmacies over a 24 month period from launch
Goal: Ensuring that BIJUVA has the best national access and uptake possible

”W} SR 2 2
TherapeuticsMD
For Her: For Life.
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Payer Breakdown of FDA-Approved VMS Products?

= Expect 6 month commercial
payer block and similar payer
onboarding timeline to IMVEXXY

Medicaid

Commercial
Medicare Part D 70%
13%

LIRS Data 2018 TherapeuticsMD.
W For Her. For Life.
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*. - e - | ._ :. - N OVE RA'IM
A (Segesterone Acetate/Ethinyl Estradiol
Vaginal System)

Approved for use by females of
reproductive potential to prevent
pregnancy. (Limitation of use: Not

TherapeuticsMD'

For Her: For Life.




U tderkate, Ruth B, Adacdens Plagianas, Elers Haskin, Mchas Coaney, Paul £, Hewett, and Barbara 5. Memzﬂm‘mﬁﬂm

ANNOVERA - 1-Year Vaginal System

Segesterone Acetate [Nestorone®]/Ethinyl Estradiol

The vaginal system is composed of a “squishy” silicone elastomer
« 21/7 days cyclical dosing regimen for one year (13 cycles)

* 89% overall patient satisfaction in clinical trials!

1.
Average daily release over one year of use: K
+ 0.15 mg/day segesterone acetate \ sogeens
+ 0.013 mg/day ethinyl estradiol _J/

Nestorone: progesterone derived unique progestin?

* High progestational potency and anti-ovulatory activity

* No androgenic, estrogenic or glucocorticoid effects at contraceptive doses
Strong safety and efficacy data

High patient satisfaction and acceptability

TherapeuticsMD’

Mestarone®fething estradiol cantraceptive vaginal ing: Development of 2 model; imaligations far inteoduction,” Controcaption S0{5): 514-521, For Her For f. |",I'r'.
? Marerder Bumar, Samuel 5, Keide, Yun-¥en Tiong, and abvan Sundaram. BO00 “Mesdorore: a Progestia with o Uniqee Phosmocalogical Prafite, ™ Steroids -
G5: GEO-G3E,
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Phase 3 Acceptability Study

Demonstrated 1-Year Contraceptive Vaginal System High User Satisfaction

Acceptablllty Data?
Phase 3 acceptability study (n=905 subjects)

= Qverall satisfaction 89% related to ease of use, side effects, expulsions/feeling
the product, and physical effect during sexual activity
= High rates of adherence (94.3%) and continuation (78%)

Ease of Ease of 2 Of. No side effects
: o Ease of : remembering
inserting . remembering reported on
removing ) . CVR removal : 2
{N=805} (N=905) CVR insertion (N=905) questionnaire
a (N=905) . (N=905)
90.8% 88.2% 87.6% 85.2% 81.8%
(n=823) (n=798) (n=793) (n=771) (n=740)
TherapeuticsMD'

'wseriatz, Ruth B, Marlena Plaginos, Elena Hoskin, Michanl Cooney, Paul C. Hewatt, ard Barbara 5 haensch. 3014, Saccaptability of the Mestorons ® fothinyl
estradied contraceptive vaginal ring: Davelcpment of a medal; implications for introduction,” Comroception 20[5]: 514=521. L e R
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Annovera Key Attributes

*  Only FDA approved long-acting reversible birth control that doesn’t require a procedure or repeat
doctor’s visit

+  Empowers women to be in complete control of their fertility and menstruation
* Annovera is the only user-directed single 12-month birth control product
= Highly effective in preventing pregnancy when used as directed (97.3%)
= High patient satisfaction in clinical trials? (89% overall satisfaction)
* Low daily release of ethinyl estradiol (13 mcg)
*  Only product with new novel progestin - segesterone acetate?
+  No androgenic, estrogenic or glucocorticoid effects at contraceptive doses
* Favorable side effect profile including low rates of discontinuation related to irregular bleeding (1.7%)
= Safety profile generally consistent with other CHC products, including boxed warning
* Softer and more pliable than NuvaRing
* Acceptable for women who haven’t had a child (nulliparous) or are not in a monogamous relationship?
"  “Vaginal System” — Potentially the only product in a new class of contraception with potential for 50 co-pay
* Cost and convenience (pharmacy and doc visits)

Does not require refrigeration by prescriber

1 Kerkatz, Auth B, Mardena Flagianos, Elena Haskin, Michasd Coonay, Faul €. Hmir;an
Nestarane® fathing estradiel contraceptive vaginal ring: Developmant af a medel; Imalica duction,” C

? Marerdar Kumar, Samual 5, Kodda, Yun-¥en Tsong, and Kalyan Sundaram. 2000, “Nestore h a Liniyg rafile, * Sterakd
R5:EF3-6356.

¥ Lahr, ot al, Use of intrautening davices in nulliparsus womon. Contracaption 85 (2017); 525-537.

~ TherapeuticsMD'
For Her: For Life,
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ANNOVERA Commercialization Strategy

Attractive Market Segments

= Long acting reversible contraceptives, such as IUDs and implants are experiencing
significant growth as the market shifts to long-acting solutions growing at a CAGR of 15.3%*
= Requires a procedure for insertion and removal
= Daily oral contraceptives are shrinking at a CAGR of 4.2%?
= Unmet need of a long-acting reversible contraception that is patient-controlled and

procedure-free
= NuvaRing users (past 12 month gross sales ~5988M?) — leveraging the physical and clinical

strengths of ANNOVERA
* Mo additional sales representatives needed

=  ~80% of total prescribers within current 150 TXMD territories (197 after sales force expansion)?

Target Female Profile
* Women who want long-acting reversible contraception but don’t want a procedure
= Providers who do not want to purchase and manage inventory of IUDs and implants

= Women who haven’t had a child (nulliparous) or are not in a monogamous relationship and
want long-term contraceptive options

s fispd it e T hergpeuticsMD'

*PHAST TRx MSE dallars. — . : ;
HOQLAIA Data, For He For [, !',Irr 4

FHOVIA 2047, Company filings. Long acting reversible contraceptive macket includes: h‘nph'umﬂ 0]
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Looking Ahead:

Key Expected Events in 2019

1Q- IMVEXXY 6 month payer block ends and payer
adjudication starts at various points throughout 1Q

1Q- Sales Force increase for IMVEXXY and BIJUVA

2H- Begin direct-to-consumer marketing for IMVEXXY

2Q- Expansion of Bio-lgnite program with BIJUVA launch
Early 2Q- BIJUVA Launch and second $75 million debt tranche
2Q/3Q- IMVEXXY Medicare Part D contracts to close

2H- ANNOVERA launch (company working to accelerate
original launch date)

Late 4Q- BIJUVA 6 month payer block expected to end

TherapeuticsMD’
For Her: For Life.
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TherapeuticsMD, A Premier Women’s Health Company

ANNOVERA™ m vitaMedMn  ANNOVERA™ Bijuvaim. ¥ Tmvexxy:
{segesterone acatate and ethinyl [sapasterone acetate and athirg
astradiol vaginal systerm)

SRR ORS estradiol vaginal syster] stcl avdpgestinie aeues e egrd ey

N CONTRACEPTION P FAMILY PLANNING -
- S PERIMENOPAUSE

REPRODUCTIVE HEALTH MENOPAUSE MANAGEMENT

TherapeuticsMD’
For Her: For Life.

34




Appendix

TherapeuticsMD'

For Her: For Fife.
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TXMD: Financial Snapshot

V' Shares %
I’ Outstanding

_:;5-'{:;:" ||'|5ider X
- Ownership

~20%

(Mo, 2, 20185

P’ Listing Y
~ Exchange

. 237.9M

(Mo, 1, 3018)

Debt Cash

 $75M

las of Sepa, 30, 2018)

$190M

. (35af Sept. 30, 2018

b

1 TherapeuticsMD

gl_ HH".IFIE!'L' I"EN!I'.IrfI'.
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Expected Net Revenue Ramp for IMVEXXY

Net Revenue Ramp for Commercially Insured Patient

Starter Pack
= WAC 5405
= 60% net = 5243 average net revenue per unit (script)
- Company expects to net on average 60% of WAC when commercial insurance coverage is fully established
= Rermaining 40% includes other costs (distribution, rebates and copay assistance programs)

Maintenance Pack
" WAC 5180
"  60% net = 5108 average net revenue per unit (script)
- Company expects to net on average 60% of WAC when commercial insurance coverage is fully established
= Remaining 40% includes other costs (distribution, rebates and copay assistance programs)

Blended Starter/Maintenance
= Current average WAC 5225 (through October; will fluctuate based on mix and insurance coverage)
= 60% net = 5135 net revenue per unit (script)
- Company expects to net on average 60% of WAC when commercial insurance coverage is fully established
= Remaining 40% includes other costs (distribution, rebates and copay assistance programs)

Net Revenue Ramp for Medicare Part D to be determined

T

TherapeuticsMD’

For Here: For Life.
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IMVEXXY Product Characteristics Compare Favorably 1-°

Non-estrogens

Product

Estrace™ Cream

wagimal
USP, (uaixp

Estrogens
Premarin®

[eonjugated estrogens]

Vaginal Cream®

[estradial vaginal

Vaglfern®

inzerts)*

mrapeumsv"

IMVERKY™

[estradiol vaginal insert=]**

il [TTTR

Intrarosa™
[prasterane]
waginal inserts”

P

Osphena™
[ospemifene]

tablets, for oral wse®

i :j: *Allergan ‘@ o &eamag CHLICHE S AT LIS
FDA approval 1384 1978 1999 2018 2016 2013
TRx n;ﬁ ;nuars $504,804,770 $453,264,428 $846,044,670 - $3,597,519 466,904,583
L ET Vaginal cream Vaginal cream inal insert Vaginal insert Vaginal insert Oral tablet
administration Bl & Vaginal in ORI inatl
" . = Mo applicator Disposable vaginal
||
Application :ﬂ:::::::f::: :“‘:::::::E;:: Tspr;::ro:-\:i.gl needed- softgel applicator- bullet Oral daily tablet
A e Ee vaginal insert insert
100 rcg 625 meg/g 10 meg 4 rcg or 10 mcg 6,500 meg 50,000 meg
P f 2 4
FEE SErRCrent estradiol conjugated astradiol estradiol prasterone aspemifene
equine estrogens
Buerapge 100 mecg 312.5 mecg 10 meg 4 meg or 10 mcg 6,500 mcg 60,000 mecg
maintenance dose 2ufweek 2xfweek 2xfweek 2ufweek daily daily
WAL package $314.87 5355.77 5170.16 5180.00 5185.50 5611.39
price (2018)1° [42.5-g tube) [30-g tube) (8 tablets) i (2 sofegel capsules) {28 inserts) (90 tablets)
I
WAC 30-day H
supply (201810 £$104.96 $118.59 $170.16 E $180.00 $198.75 $203.80
L

Thirre e Beien no hed-to-head $rak between IMVEXHY and ary of the products Exted aben,
i)l trawdemarks are the property of their respective orwners,
Abbnaviations: WAL, wholsale acguisition cost.

Referemces: 1. Estrace Yaginal Cream |package inser]. ivine, CA Allergan USA, ac; 30LT. 2. Fremasin Vag TheraDEUt Ics PU1D

1 [
subsidizry of Fizer Inc.; 2017, 3, Estring |packape baer]. Mew York, WY Pharmaca & Upjohn Company LLC, awl:*]urrd'n"z:rlruvaﬂ 17 pidmhunl Plainsborg, K1 Moye:
sk Ine - 2017, 5, IMVEXEY [prckage imert], Bocs Reson, FL: TherapeuticsMD, Inc: 2018, 8, Constantine GO al, The ALIGKCE sriak o phase & randersizes, cantrlled trisl svalustng the For Her: For Life.
salety ied efficacy of o noval vaginel sstradic] wof-gel apsule Tor sympleminic subar and vagina atephy, Menopeose. 2007 A1 T Imrarca |packags insort]. ‘Wiltham, ia:
AMAG Pharmace o I 2017 B Qsphana [package intert). Florham Fark, MI: Shionogi Inc,; 2015, 3. Symphosy Health Sobkations PHAST Data powarned by I0V; Aneesal 2007 [a. (3017
Estrace and generics [Teva, Mylan, impo & Alvogen) and 2017 Vogitem, Yuvafem Gauthorized generc ol Vagiem), 2nd Tesd generic) 1L AnalGowee, ne 2015,




The First and Only FDA-Approved Bio-ldentical
Combination Hormone Replacement Therapy (HRT)

= Combination of bio-identical® estradiol and progesterone
= Strong efficacy and safety data
. = B = Statistically significant reduction in both the frequency
B IJ uva and severity of moderate to severe hot flashes
LT;EUEHJ - DWUEEF?TOHE} [ﬁDSUiES jlézlsac::ztrrzaary:eg?;tl:provements in quality of life and
il = Low incidence of bleeding and somnolence
= Favorable lipid, coagulation and metabolic profiles,
compared to the profiles separately established for
synthetic progestins and synthetic estrogens

*Bio-identical” refers to estradiol and progesterone that are molecularly identical to the hermones Therapeut icsMD’
produced naturally in the woman's body. There is no evidence that bio-identical’hormones are safer For Her. For Life.

or more effective than synthetic hormones,
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BIO-IGNITE Progress and Results

Partnerships with Large Pharmacy Network and Individual Pharmacies
______________ .

Pharmacy Network and # of Pharmacies Combination
Individual Pharmacy Partners Bio-ldentical E+P Scripts
- - :
>300 Pharmacies
MJ In Network

>400 Pharmacies
with Prescription

I

I

I

I

1

1

: ~1,500,000
| prescriptions annually
I

|

I

I

I

I

I

I

TXMD Outreachto |
Individual Pharmacies |

>500,000
prescriptions annually

TherapeuticsMD’

For Her For Life.

*Farmery knoean as Premier Yalue Pharmacy Compounding Retwork




Bio-ldentical Customization

Customization of therapy at compounding pharmacies refers to addressing the overall patient condition
including menopausal symptoms, adrenal function, libido, energy levels, thyroid function and nutrition, rather

than through micro-dose changes in estrogen/progesterone amounts based on blood levels

Estradiol & Progesterone Claims

Promotes sleep &
calming

Estradiol - safety

Base for all Patients
Controls VMS symptams

Progesterone to oppose Decrease clotting

Estrone, Estriol & DHEA Claims

Testosterone Claims

Breast cancer
reduction/prevention

Thyroid (T3, T4) Claims
Likido

Glucose maintenance

huscl
iim s Babcabee Supplements
Improves lipids prefile Improves skin turgor Weight gain
Emotional well-being Lack of Energy

Witamin D3
Memary Melatonin (sleep)

Depression

Omega-3

Continued Testing

Blood, Saliva, Urine

TherapeuticsMD’
For Her: For Life.
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1-Year Vaginal Contraceptive System Serves an Unmet Need in
the U.S. Contraceptive Market

ANNOVERA™ MuvaRing® “ Oral Contraceptives
v x v x

Duration of Action

Patient Control

Nulliparous Women

Product
Administration

Patient Convenience

Healthcare Provider
Convenience

Cost

Contraceptive Class
89% averall patient satisfaction in clinical trials, 94% adherence rate, 7855 continuation rate

-

v

1 year (21/7 regimen)
o
Removable at any time
W
Yes
7
Patient administered
pliable ring
"

1 doctor’s visit, 1 pharmacy
visit per year

v
Filled at pharmacy;

Mo refrigeration; No
inventoery or capital outlay
W
51,400 WAC

Vaginal Systerm

1 manth (217 7 regimen) 3-10 years

o ®
Removable at any time Procedure required
o X
Yes Mat universally acceptable
¥ ®
Fatient administered Physician in-office procedure
Semi-rigid ring
® B
Physician in-office procedure

Monthly pharmacy visit
prescriber stocking required

X

Prescriber required to
hold inventary

W
Filled at pharmaey;
Refrigeration required prior
to being dispensed

X w
4154.89/28 days, or 5909 WAC + insertion and
1 year cost of $2013.57 removal costs
(13 rings/fyear) {good for 5 years)
Waginal Ring [1]n]

Daily pill intake
s
Stop at any time
W
Yes

v
COral intake

=
Daily pill presents
compliance/adherence risks;
potential increase in
unplanned pregnancies
v
Filled at pharmacy

=

Lo Loestrin® Fe $128.51/2&
days, or 1 year cost of
$1,670.63 (13/year)

Oral

“Wapinal Systern®- potential for a new dass of contraception with S0'co-pay
- Segesterone acetate cormponant of Annovera classified as MCE with 5 year exclusiity
Chart comparisons for product characteristics only and are not intended toimply safety or efficacy comparisons

TherapeuticsMD’

For Her: For Life.
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